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Nicole Andrews

Living a Blessed Journey

A dozen years ago, Nicole
Andrews entered the world of
real estate as a licensed agent.
Soon, her clients knew they
could depend on her to make

a lasting impact on their lives

with her insightful nature.

Through time, Nicole progressed step-
by-step in her career. Eventually, she
started Nicole Andrews & Associates.
As founder and managing broker of
her own firm, Nicole is in a new chap-
ter of her career — accentuating the

positive for those on her team.

“Initially when I was more on my
own, I enjoyed getting to know
clients and helping them. I
really enjoyed working with
people individually. But I

knew there was only one of me. You
can only do so much. It becomes a time

issue,” Nicole explains.

“At some point, there’s a limit to what
you can do, and that’s when we really
started taking on agents. My shift has
moved from working solely to help
clients to now also sharing everything

I know with other agents ... so we can

grow together and help more people with

what is typically their most important

and expensive asset — their home.”

Early Lessons
Nicole grew up in Dallas and
learned the lessons about making a

difference early on.

“I was blessed with parents who
encouraged me as far back as I
can remember to make a positive
impact on the world. I wasn’t sure
what that was going to look like,”
she recalls. “My dad was in engi-
neering. I was particularly good
in math and science, and all of the
career tests I took indicated that I
was supposed to be an engineer. I
wasn’t excited about that, though.
But I liked the idea of aerospace
engineering. So, I studied that at

the University of Texas.”

Nicole had a great college experience.
Her love of music and football led her
to the field on Saturdays, playing in
the Longhorn Marching Band. She
also got involved in a co-op pro-
gram at NASA as an undergrad.

Deciding on a Path
As she neared the end of her
college career, Nicole’s talents
were definitely noticed. She
received a job offer from Lockheed
with an offer to work at NASA’s
Johnson Space Center. She also was
accepted on a full scholarship to The
California Institute of Technology
(Caltech) where she earned her
master’s degree in Aerospace
Engineering. She had an opportunity
to continue on and earn her Ph.D.,
too. By that time, however, Nicole
knew she wasn’t interested in work-

ing as an engineer.

“At that point, I stepped out and
worked as an IT Consultant with
the Fortune Global 500 company
Accenture (originally the consult-
ing division of Arthur Andersen).

I really enjoyed that. You had to
go in and help companies improve
their technology and business pro-

cesses,” Nicole says.
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“I worked across several industries.
This is also where I met my amazing
husband, Greg.”

In time, Nicole and Greg started

their family.

“We had two little girls, and my
work was very travel intensive,” she
remembers. “I made the decision to

become a stay-at-home mom.”

Through the process of working with
a custom builder on their home, the
builder asked Nicole if she was inter-

ested in helping with his business.

“It was a natural transition. We had a
spec home we were trying to sell, and
I was looking for a REALTOR® who

would be innovative in marketing and
technology. But I wasn’t finding what

I was looking for,” she recalls.

She decided to fill the role herself and

earned her real estate license.

Breaking New Ground

Nicole started with Keller Williams
Park Cities, where she grew steadily
for three years, before going out on
her own to start her own brokerage
firm in 2012, working with clients and

their luxury properties.

“I found it engaging and challenging. I
was interested in figuring out how to

best serve my clients. You need to be

cognizant. It’s not simply a business
transaction. Yes, it is a business but it
is also very important to people. They
can get concerned, elated, angry ...
you're going to see so many emotions

in that process.”

From the start, real estate was a good
fit for Nicole. She started strong and

kept moving forward.

Today, she still works with clients in
addition to helping her team mem-
bers grow and succeed in their own
careers. Along the way, there have
been plenty of accolades and awards.
In 2020, Nicole’s personal production
reached $42 million in individual

annual sales volume.

The Rewards of Teamwork
For all of that, she feels her calling
is about leading and supporting her

team of 15 professionals.

“I really believe that God intends

me to grow and become more of a
teacher,” she says. “We have had
some amazing individuals already join
us, and we are moving now to grow to
50 to 100 agents who share our vision
and are driven to always do what’s in

the best interest of their clients.”

Away from work, Nicole has a true
passion for time with Greg, and their
two daughters—18-year-old Raquel,
who is pursuing her passion of acting
at the University of Texas majoring in
Radio-Television-Film, and 16-year-
old Danielle, who will be a junior this
fall in high school.

“Greg has been an amazing partner
for me. After a 28-year career, he
retired as a senior executive from
Accenture six years ago. I convinced
him to help me grow our business and
become our CEO three years ago,”
Nicole says with a smile. “He is so
incredibly supportive and so good
with our agents. We’ve been together
25 years, and our marriage of 21
years is amazing. We are very much
in love with each other. We work so

well with each other.”

In their free time, Nicole and Greg
have a love of travel and wine. They
also just bought a vacation home

in Fredericksburg, Texas, and look
forward to spending time there to be
closer to her extended family and to

welcome friends and guests.

Greg and Nicole are also involved
with Gateway Church and enjoy
getting involved with charitable

activities there.

Timeless Profession

As she looks to the future, Nicole
sees the changing landscape of the
business. Yet, for all of the indus-
try-disrupting technology and evolu-
tion of the business that she enjoys,
she focuses as much or more on the

human element.

“I see things shifting in the indus-
try as a whole. I'm not afraid of it ...
rather, I embrace it. I still see a need
for an agent to be closely connected
with their clients to provide counsel,

guidance, and expertise that is always

We’ve been together 25 years, and our marriage of 21 years

is amazing. We are very much in love with each other.
We work so well with each other.
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in the best interest of the client,” she “I want to treat people the way I want
emphasizes. “There will always be a to be treated,” Nicole smiles. “I want
need for that local expert.” to do the right things for people.”

In the meantime, Nicole does her part  Day-by-day, Nicole is there, supporting
to deliver that individual difference to  others by accentuating the positive as

all of those around her. she continues “living a blessed journey.”
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